
 

 

Sales Executive New & Used Cars – Okahandja 

Location: Okahandja 
Closing Date: 30 October 2025 

Role Purpose 

The Sales Executive will be responsible for achieving vehicle sales targets, providing exceptional guest 
service, and fostering long-term customer relationships. This role requires a results-driven and 
enthusiastic professional who can effectively promote Indongo Toyota’s brand and products in a 
competitive automotive environment. 

Key Responsibilities 

• Prospect for new customers and achieve monthly sales and profitability targets. 

• Achieve a minimum of eight vehicle sales per month. 

• Source and appraise used vehicle stock. 

• Conduct professional vehicle presentations and test drives. 

• Deliver an exceptional guest experience by understanding and meeting customer needs. 

• Maintain accurate sales documentation and update relevant DMS systems. 

• Report sales activity, trends, and performance results. 

• Work closely with management and sales teams to achieve dealership goals. 

• Ensure compliance with company policies, ethical standards, and customer service expectations. 

Minimum Requirements 

• Grade 12 certificate. 

• Minimum of 2 years’ experience in motor vehicle or sales environment. 

• Computer literacy (MS Office and Motodata). 

• Valid driver’s license (compulsory). 

• Strong communication and interpersonal skills. 

• Ability to work independently and under pressure. 



• Willingness to work overtime or relocate if necessary. 

Additional Requirements 

• Namibian citizenship or permanent residence. 

• Enthusiastic, reliable, and professional attitude. 

Application Procedure 

If you meet the requirements for this role and are ready to contribute to the success of our company, 
please apply through our recruitment portal at www.jobportunities.net. 

Equal Opportunity Employer 

Indongo Toyota is an equal opportunity employer and encourages applications from suitably qualified 
Namibian candidates from all backgrounds. 

 

 

 

 


